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Finding sellers 

who both CAN 

and WILL sell 

with grit

Of the many 

applicants, who 

will be the best 

fit for this role? 

Focus on 

strengths, and 

understand 

where the gaps 

are

Coaching the 

right actions for 

revenue growth 

success

Pre-Hire Hiring Onboarding
Professional 

Development

The Right Data 
Improves Sales



It Takes 

Work to be 

Mediocre







Thank You!

linktr.ee/scoremoresales

@scoremoresales 
@womensalespros

linkedin.com/in/scoremoresales/
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